


Contact Tim Minter 267-566-2139



DMV-DIRECT
FOR REGISTRATION, TITLING, & BEYOND...CALL 718.747.0400

GNYADA’s vehicle registration and titling service, DMV-DIRECT, has been dealers go-to source for fast, convenient,  
and reliable DMV services.

DMV-DIRECT provides many DMV related services, including:

• Permanent Registration Issuance
• Duplicate Titles In 3 To 5 Days
• Out-of-State Registration & Title Processing for 42 States
• On-Site Connecticut Plates Issuance
• Dial-In Information Verification
• In-Transit Processing
• Duplicate Registrations
• Registration Renewals
• Title-Only Transactions
• Plate Surrenders
• Dealer Plate Renewals
• Rental Plate Renewals
• Repossessed Vehicles Processing
• MV-82 & Transmittal Forms Supplied
• Boat Registrations – Renewed and Duplicates
• Trailer Plates
• Commercial Plates
• Livery Plates



WWW.GNYADA-COVID19.COM



NOVEMBER BAGELS WITH BIEBER SCHEDULE
November 18, 2021 – Andria Ryan, Esq., Fisher Phillips will discuss the OSHA vaccine or test 
mandate.

November 23, 2021 - Paul Charles talks about what’s happening with ongoing sales tax audits 
and year- end tax reminders.

November 25, 2021 - Happy Thanksgiving!





PUBLICATION 838 (12/12)

About this publication As an automobile dealer (hereafter called dealer) in New York State, you have many duties and 
responsibilities for the collection of New York State and local sales tax, and the payment of use tax. In general, hereafter all
these taxes will be called sales tax. This publication provides a general explanation of sales tax, and includes information about 
sales tax registration and record-keeping responsibilities. It also explains which sales and services are subject to tax; how to
apply sales tax to lease or rental transactions; general use tax rules for such topics as demonstrators, mixed-use, and loaner 
vehicles; how sales tax applies to sales and purchases of parking, garaging, and storage; how to determine the correct tax rate;
dealer purchases and exempt sales; sales to exempt organizations; and the lemon law. In addition, the appendix includes 
definitions; record-keeping and return information; and general information about the sale, transfer, or assignment of 
business assets. 

For information about motor vehicle registrations and similar matters, see the New York State Department of Motor Vehicles 
(DMV) Web site at www.dmv.ny.gov. 

NOTE: A Publication is an informational document that addresses a particular topic of interest to 
taxpayers. Subsequent changes in the law or regulations, judicial decisions, Tax Appeals Tribunal 
decisions, or changes in Department policies could affect the validity of the information contained in 
a publication. Publications are updated regularly and are accurate on the date issued. The 
information provided in this document does not cover every situation and is not intended to 
replace the law or change its meaning.



TRADE-INS



PRE-TRADES
A customer trades-in their car before choosing a new car.  Can you give 
them a trade-in allowance on car purchased after?
 One Week?
 One Month?
 One Year?

Section 526.5(f) Trade-in.  Any allowance or credit for any tangible personal property 
accepted in part payment by a vendor on the purchase of tangible personal property or 
services and intended for resale by such vendor shall be excluded when arriving at the 
receipt subject to tax. 

Would your opinion be different if the dealer loaned the pre-trade value 
of the vehicle back to the customer until their vehicle was available?
At what point do the facts and circumstances indicate that there are two 
separate transactions-
 A sale of a vehicle by the customer to the dealer;
 A sale of a vehicle by the dealer to the customer.



TRADE-INS - DEFINED

Any tangible personal property (the trade-in does not have 
to be a vehicle) accepted by the dealer as partial payment 
of a vehicle and intended for resale is excluded from the 
amount subject to sales tax.

The buyer does not have to be the owner of the trade-in.  
Obtain proper documentation from the owner indicating the 
property (typically a vehicle) can be used for its trade-in 
value.



TRADE-IN TRANSACTIONS – POLLING QUESTION #1

Polling question

A customer wants to trade-in their grandmother’s 
diamond ring against the deal.  
Is it permitted?
Yes
No



TRADE-IN TRANSACTIONS – POLLING QUESTION 
#2A

Polling Question:
On a retail purchase, a customer wants to trade-in their lien-
free vehicle.  They, of course, are entitled to a trade-in for the 
full market value of their vehicle.
a) If the trade-in has a loan balance, is the trade-in allowance 
the net equity?



TRADE-IN TRANSACTIONS – POLLING QUESTION #2A 
ANSWER 
NO.
If the customer either pays off the loan or borrows extra 
money when they take out a new loan to pay off the 
balance due on the new car, the amount of the trade-in 
would not be affected – see page three of TSB-A-
10(53)S.



TRADE-IN TRANSACTION – POLLING QUESTION #2B

On a retail purchase, a customer wants to trade-
in their lien-free vehicle.  They, of course, are 
entitled to a trade-in for the full value of their 
vehicle.
b)If the customer owns the trade-in outright and as 
part of the trade-in wants to “cash out” part of their 
equity, is the trade-in allowance the net equity?



TRADE-IN TRANSACTIONS –POLLING QUESTION #2B ANSWER

If you follow the logic above, the answer is PROBABLY 
NO.  It is the equivalent of the individual borrowing 
against their vehicle in one transaction and then trading 
it in as in 2a above.  Since this is typically done in a 
single transaction, the State may argue that only the 
equity is available, but my opinion is that would be 
incorrect.  Show the amount of the “cash out” as a lien 
payoff, if you agree with this interpretation.



TRADE-IN TRANSACTIONS CONTINUED

Customer’s current vehicle is leased with a current 
value of $12,000 with a buyout option of $10,000.  
If the customer assigns their right to buyout to the 
dealer, is the trade-in allowance the net equity?

 New York State YES – however see a related issue in the last page of TSB-A-10(53)S.  This is an area 
of controversy and open to interpretation. 



TRADE-IN ALLOWANCES

In a lease, a customer wants to trade-in his vehicle that is lien 
free.  IF THE DEALER IS THE LESSOR, the vehicle being traded 
in serves as a Cap Cost Reduction which reduces the amount 
subject to tax.
 If the trade-in has a loan balance, is the trade-in allowance the net equity?

Answer:
YES – the loan, to be satisfied, must increase the Cap Cost.  ANYTHING 
which serves to increase the monthly payment also serves to increase the 
amount subject to tax.



TRADE-INS: SALES TAX BULLETIN ST-860

Example:  A customer decides to buy a vehicle from you for $22,500.  You agree to take their 
current vehicle as a trade-in and give a $4,500 credit for the old vehicle.  You would calculate 
the taxable amount of the sale as follows:

Original price 22,500

Trade-in (4,500)

Sale price subject to tax 18,500

Any portion of the trade-in allowance that is not applied directly against the price of the item being purchased is not allowed as a credit against the price of another item 
purchased at a later date or from another seller.

Example:  Assume the same facts as in the example above except that only $2,500 of the 
trade-in allowance is applied against the purchase price of the new vehicle, with the other 
$2,000 given to the purchaser in cash.  The $2,000 cash cannot be applied as a trade-in 
allowance against any later purchase from you or from another seller.



TRADE-IN TRANSACTION?  LEASE RETURN
Customer returns leased vehicle at conclusion of lease period and is not buying 
or leasing another vehicle. Dealer agrees to take car and buy it from lessor (at 
dealer price) and gives customer excess over the residual value.

Are there any tax consequences to this transaction?

How is this overage in the lease buyout treated?

Incentive to do business with dealer?
A gift to the lessee/customer?

Reportable income to lessee/customer requiring a 1099 if more than $600? 
Pages 1099-1099 misc and 1099 nec pgs 1-8 re: what is to be reported



FORM 1099-MISC
File Form 1099-MISC for each person to whom you have paid during the year:
•At least $600 in:

• Rents.
• Prizes and awards.
• Other income payments.
• Medical and health care payments.
• Crop insurance proceeds.
• Cash payments for fish (or other aquatic life) you purchase from anyone engaged in the trade 

or business of catching fish.
• Generally, the cash paid from a notional principal contract to an individual, partnership, or 

estate.
• Payments to an attorney.
• Any fishing boat proceeds.

https://www.irs.gov/instructions/i1099msc



TRADE-IN TRANSACTIONS: CUSTOMER SELLS DEALER THEIR 
VEHICLE
Customer owns car and sells it to dealer for more than  market value.

Is this simply a sale from the customer to the dealer for resale?
Incentive to do business with dealer?
A gift to the lessee/customer?
Reportable income to lessee/customer requiring a 1099 if more than 
$600?



TRADE-INS – BUYING MORE THAN ONE 
VEHICLE

What if you have one buyer’s 
order for two vehicles with a 
single vehicle to be traded 
against both vehicles?

Try to write deal and bill as 
one order.























Internal 
Controls in 
Dealership 
Accounting 
Functions
Presented By Scott Lewis, CPA, MSA



Cash and Bank 
Reconciliations
• Segregation of duties between personnel

• Can make and control deposits, who can authorize 
disbursements and the personnel who reconciles the 
bank statements

• Ideal would be daily reconciliations 
• Regular review by upper management, owner, etc. 
• Have an outside party such as a CPA or accounting 

consultant review for anomalies and proper clearing

• Restrictions on check signers and other access to 
cash, including authorizing wires and other EFTS’s 
withdrawals



Cash and Bank 
Reconciliations – cont.
• Supporting documentation on all checks including 

invoices and details on the check stubs
• Use of corporate credit cards for payments

• Reduces the amount of physical checks
• Maintaining same level of control and documentation and 

restriction requirements as if they were checks

• Backup for all checks including intercompany 
transactions

• Compare daily cash reports to compare sales 
reports, does cash-flow make sense based on 
sales?



Accounts Receivable 
and Deposits
• Restrict who can approve adding credit 

customers, including the credit maximum limits 
• Sales personnel such as service writers or 

management should not be allowed to handle 
cash

• Personnel handling cash and other payment 
methods should not be allowed to adjust sales 
documents

• Spot check cash edit listings from parts and 
service reports; compare to deposit slips for 
breakdown of cash and checks



Accounts Receivable 
and Deposits – cont.
• Look at daily document sales reports and 

compare to cash reporting
• Review gross profits to ensure they are 

reasonable and look for anomalies such as labor 
sales vs labor cost

• If multi-dealership group, look at same gross 
profit percentage in these other stores



Accounts Payable and 
Cash Disbursements
• Restrict access on who can sign vendor 

contracts, and/or change vendors on behalf of 
the dealerships

• Restrict who can add vendors into the accounting 
system

• Thorough review of approved vendor list
• Minimize amount of vendors, if possible, which leads to 

less opportunities for fraud 

• Compare employee names and addresses to 
vendor files for any duplicates that may indicate 
fraud



Accounts Payable and Cash 
Disbursements – cont.
• Can anything be outsourced such as payroll 

processing? 
• Reduction in some personnel expenses
• Mitigates some fraud opportunities in this area
• Minimize any errors in payroll tax compliance 

• Perform background checks on personnel when 
hiring

• Review employee dishonesty coverage



DMS Utilization 
• Restrictions within DMS to specific functions and 

modules
• Review of access reports including times and 

functions accessed, especially in these times of 
remote access

• Look at fixed operation exception reports, 
• Shows RO’s and parts tickets being changed, when and 

what changed, and who performed



DMS Utilization –
cont.
• Authorization within the DMS to record general 

journal entries
• Have this reviewed by appropriate level of management

• Are there the proper journal source 
transactions/accounts in schedules? Examples 
would be 

• The payroll journal being posted into the new vehicle 
schedule, or

• Payroll tax accrual accounts being posted through the 
vehicle purchase journal



Other General
• Conduct segregation of duties studies within 

accounting department 
• Ensure minimization of incompatible functions
• Same person recording bank deposits and authorizing 

and writing checks, as example

• Desk rotations and cross training
• Financial statement analytics for any unusual 

patterns or anomalies 
• Consulting fieldwork by automotive CPA on 

rotating schedule and areas of concerns



Thank you for 
your time!

Visit our Website
www.rosenfieldandco.com

Call Us 
1-888-556-1154

Email Us
scott@rosenfieldandco.comPlease contact us with any additional 

questions.



SALES TAX  CREDIT – FUEL FILL

Contractual obligation to provide customer full tank = 
entitled to sales tax refund



FUEL FILL
SALES TAX CREDIT





SALES TAX CREDIT  - FUEL FILL
NYS DTF FORM FT-500

https://www.tax.ny.gov/pdf/
current_forms/st/ft500i.pdf



SALES TAX CREDIT  - FUEL FILL
SCHEDULE OF MOTOR FUEL & DIESEL MOTOR FUEL PURCHASES



SALES TAX CREDIT  - FUEL FILL
CREDIT FOR SALES TAX PAID ON GASOLINE PURCHASED FOR RESALE



New York State sales 
tax (8 cents per 

gallon), and

Metropolitan Commuter 
Transportation District 

(MCTD) sales tax (¾ cents 
per gallon), if applicable. 
The MCTD consists of the 
city of New York and the 

counties of Dutchess, 
Nassau, Orange, Putnam, 

Rockland, Suffolk, and 
Westchester

8.75¢ + 14.8¢ = 
23.55¢



SALES TAX  CREDIT – FUEL FILL
PUMP PRICE PER GALLON CHART



SALES TAX  CREDIT – FUEL FILL
TIPS

√open national account with gas company to easily 
track gas purchases for customer fills

√total gallons purchased should exceed gallonage
claiming (demos, swaps)

√consider booking refund when submitted



SALES TAX  CREDIT – FUEL FILL
SUMMARY

Complete Form FT-500 & attachments

Contractual obligation = apply for credit



SALES TAX  CREDIT – FUEL FILL
RESOURCES

http://www.tax.ny.gov/

 FT-500

Publication 873 (8/16)

TSB-A-04(9)S (April 7, 2004)

http://www.tax.ny.gov/
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